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MetaL.ogix, Inc. Named Managed Partner of the Quarter
in Microsoft’s South Region

Prestigious Award Recognizes Significant Contributions of Charlotte-based Partner

Charlotte, NC — June 2, 2003 — MetalLogix, Inc. today announced its selection by Microsoft Corporation as the
Microsoft Certified Solutions Provider (MCSP) Partner of the Quarter 2003 for the North and South Carolina
territory. Selected from more than 2000 Microsoft Certified Partners in the South Region -- comprised of
Texas, Oklahoma, Arkansas, Louisiana, Mississippi, Alabama, Florida, Georgia, North and South Carolina --
MetalLogix earned the recognition for its excellence in providing solutions to area enterprises using Microsoft
tools and technology while maintaining the highest standards of customer satisfaction.

In its emergence as a Microsoft solutions provider, MetalLogix has consistently demonstrated that small to
medium-sized companies can quickly ramp up to success under Microsoft’s partner program. The knowledge-
base, development experience and excitement for the solutions that Metalogix adds to Microsoft’s technology
has solidified its place as a partner and ensured its continued success winning and satisfying customers.

Metalogix has strategically aligned with other Microsoft partners to enrich its solutions for customers. For
example, MetalLogix’s relationship with internationally known Decision Support Panel (DSP) provides bundling
of DSP’s Portal Edition into the MetalLogix SharePoint development to create a powerful offering that
significantly leverages the customer’s business intelligence components.

Brian Neirby, Microsoft Corporation, Partner Group Manager, South Region Medium Business, congratulates
MetalLogix, saying, “MetalLogix continues to demonstrate the ability to deploy Microsoft solutions with a high
degree of technical expertise to our mutual customer base fueled by excellence in sales and marketing.
They’re a shining example of partnership; delivering impactful solutions to business freeing them to focus on
their core competencies.”

MetalLogix’s Value-Add for Microsoft and its Customers

Metalogix is a Managed Partner for Microsoft: A level reserved for those companies that meet strict
certification requirements, demonstrate technical excellence, have satisfied clients, adhere to a proven
methodology to ensure project success, have proven on-time and on-budget projects designed and
implemented with Microsoft technologies, and have a clear vision for meeting their customers' needs.

Greg Mayer, President of Metal ogix, said, "This award is a testament to the efforts and commitment of
MetalLogix working with Microsoft's Enterprise Collaboration and Productivity vision. We work very closely with
Microsoft's South Region team to drive solutions with our customers, and it is very gratifying to know that we
earned this honor because of the value MetaLogix delivers when engaging with our customers.”

“Microsoft recognizes that partners are critical to their success. That's why, for more than 25 years, they've
invested generously in partner programs, creating opportunities to market solutions more effectively and
expand business networks. Utilizing these resources has fostered our close relationship with Microsoft, which
we frequently leverage to deploy the latest technologies for our clients.”
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Projects Support Award

Recent Projects for organizations such as Colfax Pump Group, a pump manufacturer located in Monroe, NC,
support the Microsoft Award.

Colfax’s data warehouse initiative inspired its investment into the SharePoint Portal, SQL, and DSP’s Portal
Edition webparts. The solution enables an intelligent gateway that seamlessly connects users, teams, and
knowledge so that employees can leverage relevant information across multiple departments, documents, and
data sources found in Oracle, Movex, SQL, and SAP.

When utilized collaboratively, SharePoint and Business Intelligence Parts empower employees, workgroups
and executives to cost-effectively leverage valuable enterprise data to enable smarter, faster decision-making
and dramatically enhance business productivity.

Chad Solomonson, Vice President of Sales and Marketing for MetaLogix, responds enthusiastically to the
award, commenting, “Microsoft's commitment to their partners allows for tremendous opportunities and growth
in a tough technology services marketplace. Strategic alignment with Microsoft inspires continued excitement
and support for us as we meet customers’ needs.”

About MetalLogix (www.Metal ogix.us)

MetaLogix's business is designed to deliver specialized products and services that support its clients' needs to
have dynamic workflow, collaboration and process automation within their growing Microsoft .NET framework.
MetaLogix is a Microsoft Certified Partner. MetaLogix’s client list includes City of Charlotte, Maersk-Sealand,
Pergo, Inc, and CB Fleet Company. MetalLogix, Inc is headquartered in Charlotte, NC.

About Microsoft (www.microsoft.com)

Founded in 1975, Microsoft (NASDAQ: MSFT) is the worldwide leader in software for personal and business
computing. The company offers a wide range of products and services designed to empower people through
great software any time, any place and on any device.

More information about Metalogix’s SharePoint Portal offerings and seminars is available at
(www.Metal ogix.us) or via sales@Meta-Logix.net.
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